CTPYKTYPA,
CJIOBAPHOM CTATbY

Raﬁc,aaa CTaTbA JAHHOI'O CJIOBApPA MOMKET COAEPaTh 3JIEMEHTEI IIIeCTH THU-
II0B: 3420J1060K, nomembul, nepe600, moJlKoeaHue, npumepvl 1 CCblJIKU. ,I[Ba
IIEPBBIX 9JIEMEHTAa ABJJIAITCA O6HSaTeJIBHBIMI/I, YeThbIpe IMMOCJIeAHNX MOTYT IIPU-
CYTCTBOBaTh BI:I60p0'-IHO.

1. 3aronoBok

1.1. [Tyia pa3IuuHBIX Yacmell peuu He CO3[aeTCsa OTJeNbHBIX 3aT0JI0BKOB,
OHU BBIJIEJIAIOTCSA B IIPeesiaxX OOHOM CTAThU C IOMOIIBIO puMcKux mudp I, Il
u T. 1. PasimuHble 3HA4eHUS TIEPEBOUMOTO CJIOBA UJIY CJIOBOCOUETAHUSA BhI-
JIeJIAIOTCA BHYTPH CTaThu apabckumu rudpamu 1), 2) u 1. 1. OMOHUMYL BBIE-
JIAIOTCA B OTJAEJbHBIE CTaThbU, 3ar0JIOBKY KOTOPBIX IIPOHYMEPOBAHEI C IIOMO-
1[bI0 BEPXHUX UHIEKCOB.

1.2. [1y11 cJI0B, KOTOPBIE TUITYTCA II0-PA3HOMY B OpUMAHCKOM V1 AMEPUKAH-
CKOM BapraHTaX aHTJINMCKOTO A3BbIKA, B JAHHOM CJIOBAPe UCIIOJIb3yeTCsI Opu-
TaHCKOe HamucaHue. AMepUKaHCKYe BAPUAHTI HATTMCAHUA TaKiKe IIPUCYTCT-
BYIOT B CJIOBape B KaueCTBe OTIEJIbHOI'0 BX0Ja, HO IIPU HUX CTOUT OTCHLIKA
K OputaHckomy BapuaHTy. Hampumep:

installment auep. = instalment

OTO 03HAYAET, UTO €CJIU IT0JIH30BATEJb UITET B CJIOBAPE IEPEBOJ TEPMUHA
installment buyer, OH HaiiIeT STy CCHLIKY U JaJiee NOJKEH NOrafaThCsd, UTO EMY
HYKHO IIOMCKATh B CJI0Bape cTaTho instalment buyer.

1.3. Kax mpaBmuiio, cJI0BOCOUETAHME CTAHOBUTCA 3aTOJIOBKOM CJIOBAPHOM
CTaThU TOJILKO B TOM CJIyUae, ecjiu 3To: 1) yemoiiuusoe cio8ocouemarnue, KOTo-
POe ABJIIETCA CAMOCTOATEILHBIM TEPMUHOM (HammpuMep, distribution channel, predatory
pricing), 2) o603HaUeHNE KAKOT0-T100 005eKma, 0p2aHu3ayuu, 00LHCHOCMU U
np. (HanpuMmep, shelf-wobbler, discount store, brand manager), 3) ¢ppaseonozusm (Hampu-
Mep, killer sales letter, door-to-door). 3aroIOBKOM CTaThbU HEe MOYKET OBITH C80000H0e
¢J1060Cc0YemaHue, 3SHaUeHe KOTOPOTO PAaBHO CYMMe 3HAUEeHUH 00pas3yIoIux
ero cJoB (large shop, sold goods, excellent management), a IepeBoOS ABISTETCS CyMMOII TIe-
DPEBOZOB 9TUX CJIOB.

1.4. MHOTHE CJI0BOCOUETAaHM S, KOTOPHIE IIPEICTABIIAIOT C000i1 0003HAUEHUA
OTZeJIbHBIX peasuii: Ha3BaHUSA OTHEJIOB, JOJIKHOCTEH U T. [I., He BKJIIOUEHE] B
CJIOBapPh, ECJIN OHU ABJIAIOTCA PE3YJIBTATOM CTAHAAPTHOI'O CJIOBOOOPA30BAHUA
JJIA AHTJINICKOrO A3bIKA 1 UX 3HAUCHUE 1 IIepeBoJ OMHO3HAYHO IIOHATHEI IIPU
YCJIOBUU IOHATHOCTY 3HAUEHU S U IIePeBO/ia OT/IeIbHBIX CJI0B 13 3TUX CJIOBOCO-
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yeraHuii. Hampumep, M1 TOHATHA Sales SUPpOrt MOKHO BCTPETUTD PAJ CJIOBOCO-
YyeTaHHUM, KOTOPbIe 0603HAUAIOT OT/EJ, 3aHNMAIOIUHAC dTON PYyHKIUed —
sales support department [team, group] mJiu 6yAyT 0003HAYATH PA3TMUHEIE JOJKHOCTH,
CBA3aHHBIE ¢ 9TOM DYHKIMeN — sales support manager [administrator, executive, specialist,
expert, consultant, assistant]. Bce aTu ciioBocoueTaHMA He BOUAYT B CJIOBaph B KAYECT-
Be OTZIeJIbHBIX CTaTei, a OyAyT MOMeIlleHbl B KauecTBe IIPUMEPOB B CTATbU OC-
HOBHBIX IIOHATUI, HAIPUMED, BOT TaK
sales support mope. IofJiepskKa cObITA [KIUEHTOB| (ycryeu,
npe(),mzae.uble (171/{[7/14012 C60UM NOMEHYUATIbHbIM UIU PealbHbIM KU-
E€HmMam ¢ yejivblo NOMo4b UM 6 8bl60p€ U UCNOJIb308AHUU npodylcmos
¢upmwvr) EX: sales support manager — MeHezxep no nofaepxke cobita;
sales support department — otaen nopaepxkv cobira; We offer you the
best sales support thanks to the dynamic people within our profes-
sional team. — Mbl npefyiaraem CBOWUM KIMEHTAM HaUMyuLLYIO NoAAepxKy 6na-
rofiaps MOBUNBHOCTY CMELMANMCTOB Halueid komanabl. SEE: customer service,
post sales support, pre sales support
1.5. IIpu HAIMYMu HECKOIBKUX 2pAQuUUeCKUX 6APUAHMOE HATTUCAHUS O -
HOTO U TOTO JKe CJI0BOCOUeTaHU (Hampumep, news stand 1 newsstand, aids to trade
U aids-to-tfrade) B ca1oBape 3aBOAUTCSA CTAThA I KasKA0ro BapuaHTa. IIpu sTom
B cTaThe 00JIee YacTo YImoTpedIaeMoro BapruaHTa IIOMeIaeTca IepeBo, TOJ-
KOBaHWE U CCHLIKA Ha JPYroii rpa)muecKUil BApUAHT B KAUECTBE CUHOHUMA,
a B CTAaThAX OCTAJHLHBIX BAPUAHTOB JIaeTCA TOJHKO OTCHLIKA K BeAyIIel cra-
The. Hampumep:
aids to trade mope. cpeCTBA TOPTOBIIM (npuembl yiyuuieHus yc-
J108Uil mopeoenu, Hanp., pexiamd, 6aHKO(§CKME ycayeu, cmpaxosarue,
mpancnopm u m. n.) SYN: aids to trade, ancillaries to trade
aids-to-trade mope. = aids to trade
1.6. 3aT0JIOBKM MOTYT IIPEJCTABIATEL 000 coxpawernus (Hamp, 0/S, AA
rating, m. m.), mau a66pesuamyput (Hamp., KBl). B aTom ciryuae B ciioBape cosza-
I0TCSA BE CTAThU: OJJHA UMeeT B 3ar0JIOBKe COKpaleHue (a60peBuaTypy) u co-
JIEP?KUT OTCCBLIKY Ha IPYTYIO CTAThI0, 3aT0JIOBOK KOTOPO IIPE/ICTaBJISAET CO-
00¥1 OJTHOe HANMCAHVE TePMUHA, 8 BHYTPU CTATbU IIOMEIIeHbI ITePEBOJ
U TOJIKOBaHUeE.

OIS mope. cokp. or out of stock

out of stock cokp. O/S mopz. OTCYTCTBYIOIWMI (na ckiade), HE
VMEIOIIVICA B HAJIMYUU (Ha cKkiade), TIPOJAAHHBIN, PaCIIpo-
}ILaHHI:Iﬁ ( o npedwemax, KOmopbix 6 ltacmtmu;uﬁ MOMEHIM Hem 6 3d-
nacax y 0amnoeo quya; 0 noaHOCImbio pacnpooanHsix mosapax,) EX:
out-of-stock condition — cocrostue uctowenmna 3anacos... We will assume
you want us to ship any out-of-stock items when they come in. — Ml 6y-
[IEM VICXOIWTH 13 NPEATONOXEHMS, YTO Bbl XOTUTE, YTOObI Mbl MOCTABUIN BaM OTCYT-
CTBYIOLLVE B HACTOSILLWIA MOMEHT Ha CKJTaJie TOBapbl, Kak TOJbKO OHY nocTynsT. SYN:
out-of-stock, nonstock 2 SEE: out-of-stock cost, in-stock, availability of goods.

1.7. B HEKOTODBIX ciaydyasix, KOT/a COKpallleHue SABJIAeTCsa HaMHOTO 0oJiee
YacTo yIoTpedaaeMoi JeKCUuUecKoli equHNUIIel, ueM IMoJHOe Ha3BaHue, Bey-
el CTAaHOBUTCSA CTAThCA C 3aT0JIOBKOM-a60peBuaTypoii. IIpu aToM cTaTha
¢ pacmu@poBKOl HTOTO TEPMUHA TaKKe CO3IAaeTCs; B Hell OMeIaeTcs mpa-
BUJIbHBII IIePeBO/I ITOJTHOTO Ha3BaHUA TePMUHA (KOTOPBIH MOKET ITOHA 100U Th-
¢sI TI0JTb30BATEJIIO CJIOBAPS), ¥ OTCHLIKA HA CTATBIO JJIsT a00peBUATYPHI, B KOTO-
poit HaXOmATCA TOJKOBaHME U I0JIe3HbIe CChLIKY. Hampumep:
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AIDA cokp. ot awareness-interest-desire-action unu attention-interest-desire-
action mapx. AVIIA, mogerns «AVJIA», mporiece «<AUJIA» @) (mo-
0ellb nOMpeOUMeNbCKO20 NOBEOCHUsl, ONUCLIBAIOWAs NOCTIE008AMEb-
HOoCmb (J()ﬁbl}’ﬂuﬁ, (fez)ymux K NPUHAMUIO peulernus 0 NOKynKe: 3Hda-
Komcmeo-unmepec-nompebnocmu-oeiicmeue ) SEE: affective stage, cog-
nitive stage, behavioral stage, awareness-trial-reinforcement 6) pexz. (gopmy-
JI4 PEKNIAMHO20 8030€tiCmMUs HA ayOUumopuio: npueiedb HUMAaHuUe,
6bI360Nb UHMEPEC, 8bI36ANTb IHCETAHUE 80CNOIb308AMbCA PEKIAMHbIM
npeonodcenuem, nodyoums K nokKynke (no nepeviM OyKeam ameuti-
CKUX €108 «BHUMAHUE», «uHmepecy, «aceaanuey, «oeticmsue») SYN:
AIDA model, AIDA process.

attention-interest-desire-action wmapx., pexsr. BHUIMaHUe-UH-
Tepec-KenaHye-ercTBre SEE: AIDA

1.8. B coBape MOryT MPUCYTCTBOBATE BA 3ar0JIOBKA, OTUHAKOBEIE 110
OYKBEHHOMY COCTaBY, HO C Pa3HOH KanumaJnusayueil, eCau KanuTaan3aius
U3MeHseT 3HaUeHVe CJI0Ba MU cJIoBocoueTanus. Hampuwmep:

wholesale trade ox. omToBasi TOProBiA (chepa mopeosoii desi-
MeEbHOCU, CBA3AHHAS ¢ NPOOAdicell MOBAPO8 U YCiLye 8 DOILUIOM KO-
Juecmee mem, Ko npuoopemaem ux ¢ yeiblo nepenpooatcu Opeanu-
3ayusiam posHuquzZ mopeoeu umu 0]?)’214}1 ONMOBbIM OPSAHU3AYUAM )
SYN: wholesaling, wholesale

Wholesale Trade ox., cmam., avep. oITOBass TOProBIA (no
NAICS 2002: cekmop 9KOHOMUKU, 68 KOMOPbILL BKIIOUEHbl OP2aAHU-
3ayuu, 3anumarowuecs onmoesou mopzomeﬁ moeapamu u OKda3vl-
saiowue nobounvie ycayeu) SEE: North American Industry Classification
System

1.9. 3aroJIoBOK CTAThU IIPUBOOUTCA B (bopMe e0uHCmBenH020 qucJja, ecian
TOJIBKO MHOXKECTBEHHOE YHCJIO He CO3JaeT HOBOI'O 3HAUYECHU A. B II0CJIeJHeM
cJIydae, KaK IIpaBuJIO, HOBAd CJIOBapHad CTaTbd HE CO3Ja€TCA, a B CYIIIeCTBYIO-
ITYI0 CTaThio AOOABJIAETCA eIlle OJHO 3HAUeHUe II0CJIe CIeUaJIbHON ITIOMEThI
MH., KOTODPasd 03HAYAET, UTO 3aTJIABHOE CJIOBO CTATHY OyAeT UMeTh (hopMy MHO-
JKecTBeHHOTO uncJa. ITomera mMH. B 3TOM cJIydyae CTaBUTCA Ilepeg BCEMU OC-
TaJIbHBIMU IIOMEeTaMu, 4TOOBI O6paTI/ITb BHIMAaHUIE I10JIb30BaTEJId UMEHHO Ha
I9TOT acCIIeKT.

baby boomer 1) denozp., mapx., avep. 636u-6ymep, quTa 6yma
(0 uenosexe, poousuiemcsi 6 CILIA 6 nepuoo pesxozo yseaudenus po-
arcoaemocmu (1946-1960 ee.)) 2) mn., demoep., mapk., amep. IIOKO-
JeHue 6361-6yMa, IoKoJIeHne 6yMa pOXKAAEMOCTH (oma
2PYnna HAceleHUs coCmagisien 3HA4YUmebHyo 4acmaos nompeﬁume—
J1eil U ABSeMCS Yeaegoll ayOumopueil 0Jisl MHO2UX peKiamooamerneti)

cereal 1) c.-x. xJIeGHBIA 371aK 2) c.-x., mu. 36pPHOBBIE Xj1e6a 3)
nuw., nomp., Mh., avep. A3JEIVSA U3 APOOIEHOTO 3€pHA (Hanp.,
0BCSIHKA, KYKYPY3Hble XA0Nbs U M. N.)

1.10. Co6cmaeHHble uMeHa AUl B 3aTOJIOBKAX CJIOBAPHEIX CTaTel 3aIliChl-
BaIOTCA CJIEeOYIIINM 06pa30M: CHavaJia YyKa3bIBaeTCdA q)aMI/IJII/Iﬂ (second
name), IOTOM IIOCJIe 3aIIATON BCe OCTAIbHbIE MeHAa B Hanboiee eCTECTBEHHOM
IJ15 POSHOrO sA3bIKA Hopsanke. Hanpumep:

Akerlof, George A. sx. Akepiod, [ixopmx A. (1940—; amepu-
Kauckuti dkonomucm, aaypeam nooenesckoil npemuu 2001 2. (coeme-
cmno ¢ M. A. Cnencom u Jore. E. Cuenuyem) 3a «ananus polHkog ¢
ACUMMEMPULHOTI UHPOPMAayuetiy; enepeble ONUCAT U NPOAHATUIUPO-

841 8 IKOHOMUUECKOLL Iumepamype pbiHoK «iumoros» ) ) SEE: lemons
market
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2. NomeTbl

2.1. I[Tomema — 370 cuenuanbHoe 0603HAUEHE, YKA3BIBAIOIIee HA IPU-
HaJIJIE;KHOCTD JIEKCEMBI K TOW MJIM MHOU npedmemHhoil, pezuoHaLibHoll NIn
cmuJgegoll obmactu. Vicmons30BaHue IOMET ITO3BOJIAET IOBBICUTE IEHHOCTh
CJIOBAPHOM CTAThU 3a CUET COOOIITeHN A B KPaTKOM (hopMe IOTPEOUTEITIO CIOBA-
P TOTOJHUTEIHHOM MH(MOPMAIAY O TIEPEBOAVMOM CJIOBE IV BHIDAYKEHUN.

2.2. ITomeTs1 pacmoararoTcA B CIeAYIOMIEM TOPAgKe: 1) mpeaMeTHAI TOMe-
Ta, 2) perToHANbHASA, 3) cTuIeBaA. Hampumep:

shoppy mope., 6pum., pase. TpopasIAIia SYN: shopgirl
shopster mope., 6pum., uem. TABOYHUK, BIaJeIIel] JIABKU SYN:
shopkeeper
2.3. B craTee MOMKeT CTOATh HECKOJIBKO IIpeasMeTHBIX IIOMET, €CJIM TEPMUH
OTHOCHUTCS K HECKOJIBbKIM 00JIACTSIM. HaIIpI/IMepZ

as is mope., 10p. <KaK €CTb», 6€3 TAPAHTUU (yciosue COeiKu, Co-
27ACHO KOMOPOMY MOosap npuodpemaemcs: 8 mom cocmosHul, 6 Ka-
KOM HAXO0OUMCS HA MOMEHN NOKYNKU, 803MOJICHO, C HATUYUCM 803~
MOJICHBIX OeheKnos; 8 IMoM Clyuae NOKYNameib yiice He MOJIcen
0bpamumbcs k npodagyy ¢ dtcanoboii Ha kavecmso) EX: we deliver our
software as it is — Mbl N0CTaB/sEM HaLLe NPOrpaMMHoe 0BECTIEYEHIE Ha YCIo-
Busix "kak ecTb” SYN: in its present conditioni SEE: as is where is

3. NMepeBopn

3.1. B cioBape mpoBOgUTCA UeTKOE PasTrpaHudYeHre MeXAy nepesoiom u
moaxosanuem (00bACHEHNEM CMBICIa TepMuHa). [lepeBog — 3TO TO, YTO HC-
ITOJIE30BAJI OBI IIEPEBOTUUK IJIA 3aMEHBI 9TOTO CJIOBA WJIM BhIPAKEHNA B IIepe-
BOZVIMOM TeKCTe, IIpeAIIojaras, YTo CMbICI 3TOTO CJIOBA MK BEIPAYKEHU 10JI-
JKeH ObITh TOHATEH YNTATEJI0 BHE 3aBUCIMOCTH OT ITePeBOfia JaHHOTO IPeIJIO-
JKeHUd.

3.2. ITocKkoJIBKY CI0Baph ABJISAETCA OTPAKeHNEM (haKTUUECKOI'0 COCTOAHUA
IBYX A3BIKOB, TO B KaUeCTBe IIepeBO/ia YKA3bIBAeTCA YCMOoAGULUILCA DKBUBA-
JIEHT, UCIIOJIb3YEMbIHA B IMCHbMEHHON UM Pa3rOBOPHON peun. Eciau jiekcuKo-
rpad oOHAPYKMBAJ ABa MU 60JIee YCTOABIINXCSA BapUAHTa IIEPEBOAA, TO OHU
TIPUBOANINCH B MTOPAAKE YMEHbIIEHUA CTEIIeHN PACIIPOCTPAHEHHOCTH (ITOIy-
JISPHOCTH) B TEKCTAaX WJIM B Pa3TOBOPHOU peum.

3.3. Ecsiz pasiuuyHble BapUaHTHI IIepPeBOIa HE3HAUUTEJIbHO OTINYATIUCH
IPYT OT Apyra (HampuMep, BCEro OJHUM CJIOBOM), TO C IEJIbI0 9KOHOMUY MECTa
oHU 0hOPMIISIIUCH C TIOMOIITHI0 KBaAPATHRIX CK00OOK. Hanpumep:

label copy mapx. TEKCT Ha ApIBIKE [3TUKETKE] (0bbruno codep-
orcum ceeoenust 00 unzpedueltmax, coomeecmeuu cmam)upmaM Kaue-
cmea u m. n.) SYN: labelling disclosure, labelling claim SEE: label 1, ingredient
labelling.

9To 0O3HAUAET, UTO IIePEeBOJOM TepMuHa label copy MOTYT OBITEH IBA BRIpasKe-
HUA: MeKCM HA APJblKe U MeKCm Ha IMmUKemkxe.

3.4. Ecoiz oTe TbHOE CJIOBO B IIEPEBO/IE ABJIAETCA (PaKyJIbTaTUBHBIM (TO €CTh
MOJKEeT OBITH OIYINEHO IPU YIOTPEOJEHUN STOTO TEPMUHA B KOHTEKCTE), TO
711 ohopPMIIEHUS IIEPEBOIa UCIIOIB30BAINCH KPYTIJIble CKOOKY, B KOTOPHIE 3a-
KJIIoYaJiachk (pakyabTaTUBHAA yacTh. Hampumep:
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list cleaning mapx. o4mUCTKA (pacceiounozo) cucKka* (obnosne-
HUe paccoullloYH020 CNUCKA U y04L78Hue U3 He2o HeaHceldameibHblX 3anu-
ceil, Hanp., ycmapesuiux aopecos, He3HadeHCHvix 00IHCHUKOE, JY0-
aupyiowuxcs sanuceii u m. n. ) SEE: mailing list, dedupe, nixie.

9TO 03HAYAET, UTO B COOTBETCTBYIOII[EM KOHTEKCTE CJI0BO PACCHLIOUHBIMH
MOJKHO OIIYCTUTH U YIOTPEOIATH BRIPAsKEeHIe OUMCTKA CIIUCKA.

3.3. B Tom caryuae, eciiu yCTOABIIIUIICA TIEPEBO IIPEACTABIISAICS JIEKCHUKO-
rpady HeyAaUYHBIM, OH IPeJJIaraj Ho8blil 6apuanm nepegodd, IOMECTUB €ro
II0CJIe YCTOABIIET'OCA 1 IIOMETUB SBBSI_[O‘{KOI';I. B utore monb3oBaTesn cJioBaps
MOJKET YBUIETb KaK PACIPOCTPAHEHHBIN, YCTOABIINIICA BADUAHT II€PEBOa,
TaK 1 BAPUAHT, PEKOMEHIYEMBI COCTABUTEIAMH cJIoBaps. Hanpumep:

hammering the market sx. cOuBaTh 1IEHBI, 06MOJIAYNBATH
PBIHOK* (axmueno npodasanv akyuu 6 MOMEHIN HAUBLICUIE20 NOOb-
eMa ux Kypea nepeo 0icudaeMbiM nadeHuem)

drive-in store mopz., avep. MarasuH IpaliB-UH», MarasyuH cO
BBE3AOM* (Mazasun, npucnocobieniplil s 00CLYHCUBAHUS NOKY-
nameineii, Komopule He Xomsim 6s1x00univ u3 asmomoous) SYN: drive-
up store

3.5. Ilmoxum cuuTaercs ImepeBon, ROTOpI)If/'I HCIIOJIB3YyEeT HEeOIIPaBIaHHYIO
TpaHCJIUTEePaINi0 B CUTyallul, KOTJa MOXKHO HANTH YAOBJIETBOPUTEIbHBINR
PYCCKUIl 5KBUBAJIEHT IIePeBOAUMOTO TepMuHa. Eciu TpaHCcIuTepupOBaHHBIN
TIepEeBO/I TOSABUIICA HEJaBHO (3a MOCIeHIEe HECKOIBKO JIET) U YiKe UCITOTb3yeT-
Cid B TEKCTAaX U B Pa3rOBOPHOM A3BIKE, HO €0 4y KepPOJHOCTH OIyIlaeTcd,
B CJIOBApe YKA3bIBAETCS HA HAJMYKE STOr0 PACIPOCTPAHEHHOI0 BAPHUAHTA, HO
OOHOBPEMEHHOE IIpeajiaraeTcAa OCMbICJIEHHAaA 3aMeHa. HaHpHMep:

outsourcing ox. ayTCOPCHHT, BHEIITHEE MCIIOIHEHNE™, BHEIII-
Hee IIPOU3BOJACTBO* (6binoanenue Kakux-moo pabom os gupmol
BHEUWHUMU NOOPSAOUUKAMU).

merchandising mapx. MepYeHAAW3WHI, BBIKJIAbIBaHUE*
(0becneuenue >¢pgexmusrocmu npodasxic mosapa 6e3 aKkmusHO20
yuacmus CReyuanbHo20 Nepeotana — nymem yOauHo20 pazmeujeHus
mosapa, 3¢gexmiozo ogpopmaenus mopeosoo mecma, obecnederue
docmamounozo 3anaca mosapa na nonxke u m. n.) EX: Learn how to
develop the right merchandising, pricing, and service strategies for
your store. — Hayuutech paspabaTbiBaTb NpaguibHble CTPATErMi BoIKNaabIBa-
HIs! TOBapa, YCTAHOBMEHMS! LieH U 0BCNyXV1BaHWS B BaweM MarauHe. SYN: in-
store merchandising

3.6. ILmoxum cuuTaercsa mepeBon, KOTOpLIfI HCIIOJIB3YET HEOIIpaBJaHHOe
0O0JIBIIIOE KOJIMUYECTBO CJIOB. B HOpMaIbHOM IepeBoje, KaK IMPaBUIO, KOJIYe-
CTBO CJIOB B HCXOI[HOfI JIEKCEME U1 €€ OKBUBAJIEHTE Ha JPYTOM A3bIKE COBIIaAAI0T
(Hammpumep, acquisition cost — cTormMoCTh IprobpeTeHus, balance of payment — wa-
TeXKHBIN 6aJIaHC). I/IHOI‘I[a KOJIMYECTBO CJIOB MOJKET Pa3/InYaThCdA, €CJIU TAKOBBI
0Cco0eHHOCTH A3BIKA (Hampumep, forward rate agreement — corJiariienue o 6y ayImeit
IIPOIIEHTHOM CTaBKe, store check — MOHUTOPMHT TOPTOBBIX TOYEK, ability to pay —
HHaTe?ReCHOCOﬁHOCTI)). Ecau xonmuecTso ciioB pasinyaeTrcda CIUIIKOM CHUJIb-
HO, 5TO CUATAETCS ILJIOXUM IIepeBofoM. YacTo KasKeTcs, uTo oOaBIeHne dJIe-
MEHTOB TOJIKOBaAHUA AeJIaeT IIePeBOS 0oJiee IOHATHLIM U KauecTBeHHLIM. Ha-
IIpUMep, MOKeT OSBUTHCA cO0JIa3H mepeBecTH brand share Kak 0014 MAPKU HA
PpblHKe Ul 00 nPodax: MapKu Uau 00as MAPKU Mo8apa, Tak Kak KobaBiie-



15

HIe TPEeThETo CJI0OBA B KaxKJI0OM CJIydae IIoMoraeT IIOHATb CMBICJI. Ho Bce TPpHU Ba-
puaHTa 11epeBoJa ABJAIOTCA I/136I>ITO‘{HI>IMI/I, IIPaBUJIBHBIM 1 JOCTATOYHBIM Ba-
PHUaAHTOM II€epeBOJa ABJIAETCA A0JIAd MapKHU. Be].U: B QHIJIMACKOM S3bIKE BbIpa-
sKeHme brand share vcob3yeTcs 6e3 MoMo0HBIX TTOSICHEHUI ¥ TOYHO TaK e MO-
JKeT OBITh HEIIOHATHO BHE KOHTEKCTA HEIIOCBAIIIEHHOMY Y€JIOBEKY.
3.8. B cayuasx, Kora IepeBOSUTCA CI0MKHOE BEIPAKEHNEe, COCTABICHHOE
13 HeCKOJBKUX CJIOB (KOpHe#), B cioBape ImpefJjaraeTcs mpruemMiaeMas KajabKa
(ecsim 370 Bo3MoskHO). Hampumep:
Wallscape pexr. creHOpama*, 6peHaMayap* (pexiama, Hapuco-
BAHHAS UNU NPUKPENTICHHAS. K HAPYIHCHOU CeHe 30aHUsl)
commercialese cyw. sx. KOMMEPYECKMH KaproH [HoBosA3|*,
KOMMUA3*, KOMMEpPbE3a* (cmunv aszvika unu onpeodenenivitl
arcapeon, ucnovzyemulii mopzosyamu) SYN: commerce language
39.B HEKOTOPHIX CaydadX, KOrga COCTaBUTEJIN U PeJaKTOPhI CJIOBapd He
MOTJIM IIPEJIOKUTE YOaUHOr'0 IIepeBoaa AJ1d OTAECJIbHBIX TEPMHUHOB (KaK Ipa-
BMJIO, 3TO KPpaTKHe, HO O4YeHb €eMK1e HOHHTI/IH), OTBEYAIOIEero N3JI0KEeHHBIM
BBINIE IIPDUHIOXIIAM, OHU OT'PAaHNYNBAJINCH TOJIBKO TOJIKOBaHHEM. HpI/I 9TOM
IpenioJarajaoCh, 4YTO I10JIb30BaTEJ/Ib CJIOBAPA CMOKET CAMOCTOATEJIBHO IIPUIAY-
MAaTh BAPUAHT IIE€PEBO/Ia B 3aBUCUMOCTHU OT cutyarnuu. Hampumep:
wraparound pexx. (pexaammbiii 6aniep, KOMOPLILl PAZMEUACCs 60~
Kpye eumpuivl 8 posnudnoti mopeosne) SEE: banner 16
backload pexa. (cocpedomouenue ycunuii 6o emopoii nonosune pex-
aamnoti kavnanuu) SEE: balloon
3.10.B HEKOTOPBIX CJIyYadX Ha pYCCKHfI A3BIK II€PEBOAUTCA TOJIBKO YaCThb
OPUTHMHAJIBHOI'O BEIPpAXKEHUA, €CJIN APpYyrasd 4aCTh 9TOI'0 BBIPAMKEHUA IIPpeICTaB-
JIsieT co00it ab6peBUaTy Py WM KaKoe-Irbo yCI0BHOe BhIpaskenue. Hampumep:
brand X pexn. MapKa X (mopeosas Mapka, UCnOb3yeMas 6 mejie-
pexkname st CPABHEeHUsl C PEKAAMUPYEMbIM HA36AHHbIM 6[7(’Hl)0,w)
SEE: anonymous product 1
3.11. B c1oBapHBIX CTaThIX COOCTBEHHBIX MMEH B KauecTBe IepeBofa Ipe-
JlaraeTcs KOPPeKTHO TPaHCKPHUOMPOBaHHOE OpurnHaiIbHoe uMs. Hampumep:

Veblen, Thorstein Bunde sx. Bebnen, Topcreitn Bynne
(1857-1929, amepuranckuii IKOHOMUCI U COYUOILO2, OCHOBAMEb
AMEPUKAHCKO20 UHCMUMYYUOHAIUSMA, K YUCTTY Hauboee u36ecmHvlx
€20 uoeti OMHOCUMcst pasdeﬂenue Kanumaiucmu4ecKko2o oﬁmecmea
Ha 0ebY08 U UHIICCHEPOS ¢ ODBACHEHUEM PA3GUMUSL 91020 00Wecmea
ux e3aumooeiicmeuem, a makaice PHexm OeMoHCMPamueHo2o no-
mpebnenus) SEE: old institutionalism, conspicuous consumption
3.12. HazBaHUA KOMIAHUI ¥ IIePUOSUUECKUX U3TaHUH TPAHCKPUOUPY-
I0TCA WM TPAHCIUTEPUPYIOTCA (€CJN 3TO aKPOHUMBI) U TI0 IIPAaBUJIaAM pycC-
CKOTI'0O dA3bIKa 3aKJIIOUAaITCA B KaBbIUKHU (B AHTJIINHCKOM TEeKCTe KaBbIUKU
B ATHUX CIydasx He UCIOJb3YyIOTCs). [Ipu aToM cTpouHbIe 6YKBEI COXPAHIIOT-
cd, amocTpodsl — HeT. K HazBaHMIO MOKET MPUOABIATHCA CIOBO «KOMIIA-
HUA» WU «KOPIIOPAIUAA» , ECJIU 9TO CJI0BO GUTyPUPYET B OPUTHUHATIBHOM Ha-
3paHuu Kommnaunuu. Cokpaienus Lid., Inc., Co. mepegaroTcsa IyTeM TPaHCIUTE-
panun «JIta.», « AHK.», «Ko.». Hanpumep:
ACNielsen company wapx., amep. komnanus «¥ Cu Hutb-
CEH» (ucc.vedoeamenbcm}l gbup.wa, oKaswlearouiast MapKemuncoesle
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Yeryeu: MapKemuH206ble UCCie008aHUsl, COCHABIeHUe PelimuHz08 no
CMH u m. 0.; sensemcs 0ouepheil upmoti Kpynueiuezo meoud-
xonounea VINU ) SEE: VNU, Nielsen Food and Drug Index

Gallup and Robinson, Inc pexxr, auep. «Parnan sug POGUHCOH,
WBK.» (cneyuanusupyemes Ha 00uux u UHOUBUOYATbHBIX UCCEA06d-
nusx dgppexmusnocmu pexiamvl 6 nevamu u npecce) SEE: Gallup
Organization

Retail Merchandiser mop.., CMH «Putein1 MepueHzaiizep»
(orcypnan, uzoasaemvlii ¢ 1961 e. u nocesiyentwlii pOHUYHOL MOP2Os-
Jle ¢ HU3KOU HAYEHKOIL, NePBOHAYAIbHOe HA38aHUe — «/JucKaynm
Mepuenoatisep» ) SEE: Discount Merchandiser

B ToMm caryuae, ecoiu HazBaHMe KOMIIAHUY IIPEACTAaBIAET He HaOOp COOCTBEH-
HBIX UMEH, a4 OTPAXKAET POJ AeATeJIbHOCTU KaMIIaHU!, B CJI0BAPh BKJIIOUAETCA
BapHaHT IIePeBOZa 9TOT0 HA3BAHMUSA HA PYCCKUH A3BIK. IIpu sTOM TpaHCKpUOU-
pyeMbIii BApUAHT TaK:Kke mpuBoauTcs. Hampumep:

Simmons Market Research Bureau, Inc. uapx., anep. Cinyax-
6a uccienoBaHus peiHKA «CUMMOHC», «CUMMOHC MapkeTt
Puceu Beropoy, HK.» (amepuxanckas uccredosamensckas gup-
Ma; uzyvaem eeiuduHy u cocmae ay()umopuu 06W€I!0Hu011&ﬂbltblx
HCYPHAI06 U 86eUAMETIbHbIX cemeﬁ, a makoaice nampeéflenue omoenb-
HbIX moeapos, a maksice nyﬁﬂul{auueﬁ €ooOmeemcme)ouux ()aHHle,'
coz0ana ¢ 1950-x 2e. mananmauebim ucciedosamenem poliHka Yui-
aapoom. Cummoncom) SYN: Simmons

B JaHHOM CJiydae II0JIb30BaTeJib CJIOBapdA CaM OOJIXKEH PEeIlnThb, KaKoil Ba-
PHUaHT IIepeBoaa boJiee yz[oﬁeH. I[JIH XYA0XEeCTBEHHOI'O TeKCTa, KOTOpBIfI IIpo-
TUBUTCS JIFOO0T0 Poia MHOPOAHBIM KOHCTPYKIIUAM, MOKET 60JIbITe TTIOTOUTH
TepeBeIeHHbBII BAPUAHT, a AJIA O(PUIINAILHOTO JOKYMEHTA U CIEINATLHOTO
TeKCTAa JIyUIlle IOJ0MAeT TPAaCKPUONPYeMbIli BApUAHT, KOTOPBIN OJHO3HAYHO
o1penesysdaeT KOMIIaHUI0, O HOTOpOﬁ UIaeT pedb 1 I10 KOTOPOMY MOJKHO BOCCTa-
HOBUTH OPUTMHAJILHOE HAIIVICaHUe.

3.13. HasBanus mpodeccuoHATbLHBIX MJIN O0IEeCTBEHHBIX OPraHu3aInii,
HapTuii, OPUIIUATBHBIX VUIPEKICHN, KOMUCCUH, IIEHTPOB U T. II. 38 PEIKUM
HUCKJIIOUEHNEM IIOJIeKAaTh CMbICJIOBOMY IIE€PEBOAY Ha PYCCKUI A3LIK, TAK KaK
TIPeACTaBIAIOT COO0H COUueTaHU HAPUIIATETLHBIX CJIOB, KPATKO XapaKTepu-
3YIOIUX IPUPOAY U IIeJIN STUX opranusanuii. KaBeIuKH B IepeBojie He NCIO0JIb-
3yiorcs (MCKJII0UeHeM ABJISIOTCA OPTraHU3aIluN, Ybe Ha3BaHUE He COIEPIKUT
POZOBOTO cJI0Ba (accomuanms, o3 1 T. II.) U HOCUT YCJIOBHBIN XapaKTep).
Hanpumep:

American Marketing Association cokp. AMA yapk., amep. AMe-
PUKaHCKas accouyalus MapKeTUHra, AMepUKaHCKas
MapKETUHIOBasA acCOLUALUA (npogeccuonanvhan opeanusa-
yusi, cO30annas 0Jist COOCUCmeUst COmpyOHUYeCmey 8 MapKemuH2060t
0esAmeIbHOCMIU U NOBbILUCHUS np0¢€CCu0Ha,7bH020 YDOGHA MApKeno-
J10208, obecneyenust coomeemcmeus MapKemquoefoﬁ odesimenbHocmu
3akoHo0amenbcmey u smuyeckum Hopmam) SEE: Journal of Marketing,
Effie award

Agricultural Marketing Service cokp. AMS mope., avep. Crys6a
CEJIbCKOXO03AMCTBEHHOI'0O MapKeTHHTa (6edomcmso Munu-
cmepemeda CenbCKo2co xXo3saticmea CHIA, npusedanHoe cnocobcmeo-
8anb NPOOAice CenbX03NPOOYKYUL epMepCcKux Xo3siicme, uzoaem
eatceonesHtble 0030pbl 0 COCMOSHUL YPOJICAsl, CRPOCA HA NPOOYKYUIO,
yen u Opy20ti uHpopmMayuu 0OUWEHAYUOHATLHO20 U MECITHO20 XAPAK-
mepa) SEE: Department of Agriculture
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Advertising Women of New York cokp. AWNY pexcr., amep. «HbrO-
VopKCKHe #EeHIIUHBL B peRIamMer™ (accoyuayus Hoio-Hopcrux
JHCCHWYUH, paboMaiowux 8 001acMU PeKiambl)
3.14. HazBaHUsA 3aKOHOJATEJIbHBIX aKTOB IIEPEBOAATCS B COOTBETCTBUU
C pOCCHﬁCKOﬁ TpaﬂHHHeﬁ, KOTOpad OCTaBJIAET CJIOBO «3aKOH» 3a IIpeaeiaMu
Ha3BaHMA caMoro 3akoHa. Hampumep:
Factors Act 1889 iop., mope., 6pum. 3aK0H «O TOProBBIX areH-
Tax», 1889 (0dun uz ucmounuxos npasa, kacarowe2ocs npodasicu
mosapos) SEE: law of sales of goods, document of title, mercantile agent
Fair Trade Act 1) mope., 1op. 3aK0H «O 106POCOBECTHOM TOP-
TOBJIE» (pacnpocmpanerHoe Ha3eanue 3aKoHO8 Pdd CMpPaH, Hanpas-
JIEHHBIX HA 02PAHUYEHUE KOHKYPEHYUU WUy 3auumy nompeoumenst)
2) mope., 10p., amep. = Miller-Tydings Fair Trade Act

4. TonkoBaHue

4.1. TonkosaHue — 310 00bACHEHIIE CoepKaHuA TepMuHa UIN IIOHATHEe,
KOTOpOe IPUBOAUTCA IJIA TOTO, UTOOBI CAEJIATh TEPMUH IOHATHBIM AJIs 00JIb-
IIIMHCTBA MO0JIb30BaTesel cJIoBapd. HOCKOJIBKy CJIOBaphb 3ayMaH KaK YHHBED-
CAJILHBIHI IIPOOYKT, KOTOpI:IfI MO ET MCIIOJIb30BATHCA CIIEIUaJINCTaMU B Pas-
JIMUHBIX 00JI1aCTAX 9KOHOMMKH, a TaK¥Ke HESKOHOMUCTaMM HUJIX TOJIBKO HAUYM-
HaIIMHU N3y4aTb OKOHOMUKY, TOJIKOBaHUA JAIOTCA IIDAKTUYECKU B RaHCﬂOﬁ
CcTaTbe.

4.2. B cTaThaX CIOKHBIX TIOHATUH (KOHITETIIIUY, METOABI, ITOAXOMIbI, TTOKAa-
3aTeJIM U T. [I.) TOJIKOBAHUS PACKPHIBAIOT UX comep:kanue. Hanmpumep:

read-most pexs. IPOYXTABIIIHE OOJIBIIYIO YaCTb (yuémubiti no-
Kaszamejb npu HIJOEL’()('HMM UCCTCO0BAHUTI YUMACMOCINU PeKamol,
obosnauaiowuti iy, npouumasuiux oonee 50 %o mexcma 0anHo2o ne-
4aAMHO20 0ObAGNECHUSL)

dealer tag pexr. TUIEPCKUI XBOCTUK® (ungopmayus o mecmiom
ousiepe uu POHUYHOM MOp2osye, nepedasaemas 8 KoHye 0OueHa-
YUoHAILHOU paouo- unu meaesusuontoti pexaamvr) SYN: tag 3 SEE:
dealer imprint

4.3. TonmkoBaHmIe faeTcs TaKsKe B TOM cJaydae, KOTqa MPuOJIN3UTeIbHOE CO-
JIep:KaHue TepMUHA IMTOHATHO (YUTATENb YiKe UMeeT KaKoe-To IMpe/CTaBIeHre
00 9TOM IIOHATUY WU MOMKET goragaTbCda O €ro IPMMEePHOM 3HAUeHNHN CaMO-
CTOHTeJII:HO), HO TOYHO€ COoJiePKaHe MOJKET OTINYAThCA OT MHTYUTHUBHOTO.
Posb ToKOBaHUSA B ITOAO0HOM CUTyaIlN 3aKJII0UYaeTCI B (DPUKCUPOBAHUH TOY-
HOT'O IIOHMMaHuA TePMUHA.

e-commerce mope., komn. dJIEKTPOHHASA KOMMEPIUA (coeKu,
ocywecmeansieMble ¢ HOMOUbIO UHPOPMAYUOHHBIX MEXHON0UE, Yauje
6ce2o uepes Unmepnem, unozoa ¢ nomoupio kamanozoe CD-ROM )
SYN: electronic commerce SEE: e-fulfillment, electronic catalog

fair competition ox. yecTHas [Fo6pocoBecTHAA| KOHKYPEH-
U (deiicmeusi, HANPAsIeHHbIe HA NPUODPEMEHUe NPEUMYUECMBa 8
NPeOnPUHUMAIMEIIbCKOU 0esMENbHOCIIU, KOMOpble He NPOmugopesam
HONONHCEHUSM 3AKOHOOAMEIbemad, 00bIHasM 0e108020 060poma u
m. 0.) ANT: unfair competition SEE: government-subsidized competition

4.4, Ecin OIWH TEPMMH UMeEEeT Pa3jinUYHble SHAaYEHUA B Pa3HbIX obJracTax
9KOHOMUKH NJIN OﬁH.IeCTBeHHLIX HayKaX, HO IIepeBOAUTCSA Ha pYCCKI/Iﬁ A3BIK
BO BCE€X 9TUX CJIydyadAX OJUHAKOBO, B CJIOBapHOﬁ CTaTbe MOKET ObITH IIpUBEIEH
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00IITMIi TIEPEBO ATOTO TEPMUHA, & PA3JINUYHbIE TOJKOBAHUA OYIYT Iepeuncie-
HBI B IIOAIIYHKTAaX a), 0), B) 1 T. A. [Ipu aTOM JJI1s1 KayK/I0r0 3HAUEHUSI MOTYT
TIPUBOAUTHCSA CBOU ITOMEThI, IPUMePHI U cChLIKY. Hampumep,

niche cyw. 1) ynybiieHue, HUIIA @) obwy. (6 cmeHe 30aHusi, Hanp.,
ons nomewyenus 6 nee wikaga, cmamyu um. n.) 6) zeon. (yenybaenue
(nonocme, paccenuna) 6 ckane umi kamue) 2) HAIIA, MECTO a)
(0bnacme dessmenvHOCMU, 8 KOMOPOTI 4eN08€K W OP2AHUSAYUS MO~
Jicenm nposieUMb ce0s HAULYHUWUM 00pazom u/unu Hatimu 603Moic-
HoCmb cocyujecmeosanust co ceoumu konkypenmamu) EX: She carved
out her own niche in the industry. — YnopHbIM TpyfoM oHa oTBoeBana cebe
MECTO T0f3, CONHLIEM B CBOEI otpaciu. 6) mapk. = market niche B) 6uox. (me-
CIMO HCUBO20 OP2AHUIMA 6 OKpYdHCalowjeti cpede no OMHOUEHUIO
K Opy2uM JICUBbIM OP2AHUIMAM, M. . Md POilb (3HaueHue) OaHHO20
JHCUBOO OP2AHUIMA 8 OKPYIHCAIOWeli cpede, KOMOopasi NO380IAEN emy
BbIDICUMD CPEOU OPY2UX)

5. Mpumepsl

5.1. B c1oBapHO# cTaThe IPHUMEPhI IIOMEIAI0TCA Iocae 00o3HaueHns EX:
¥ Peasus3yiT HeKOTOphIe THUIIOBLIE CMBICJIBI, 00pas3yeMble ¢ IePEeBOIUMBIM
ciroBoM. Hampumep, [/ TepMUHA «KaMIIAHUA» 9TO OYAYT MepeuncaeHre oc-
HOBHBIX JIeMCTBUH ¢ 3TUM 00BbeKTOM (pa3padaThIBaTh, 3allyCKaTh, MIPOBO-
IUTH U T. 1I.), 4 TaKKe IePEeUNCIeHNA OCHOBHBIX XapaKTePUCTUK (KaMIaHUI
OTIpeJIeIeHHO MapKH, IJIaH KaMIIaHUY, OIleHKA KaMIIaHUU U T. [T.).

campaign <..> 3) uapx. MAPKETUHIOBadA [peKJIaMHasA| KaM-
TAHUSA (KOMIIEKC MEPONPUSIMULL RO NPOOBUINCEHUIO ONPEVeNEHHO20
mosapa na onpedenénnom puinke) EX: to develop a (an advertising)
campaign — paspabarbiBaTh pekiamHyio kamnaiuio, Toyota campaign —
peknamHas Kamnasus Mapky «Toiiota», to carry on [conduct, wage] a cam-
paign — npoBoguTb kamnanuio, to launch [mount, organize]
a campaign — opraHu30BbIBaTh [3anycTuTb] kamnanmio; to inflate cam-
paign — pasnysatb kamnaHuio, campaign evaluation — oueHka pesynbTatos
3hdEKTUBHOCTM KamnaHuu, campaign overview — obimit 0630p kamnaHuu,
campaign period — Cpok npoBeaeHUs kamnaqui, campaign plan — nnaH
Kamnasui, campaign planning — nnaHupoBsaHue kamnaHui, campaign pro-
file — kparkoe onucanme komnanumm <...>

5.2. B KauecTBe IPUMEPOB MOT'YT IIPUBOJUTLCS AJUHHBIE (PPashbl UK 3a-
KOHYEeHHBIE IPeI0KeHU IJId JeMOHCTPAI[i KOHTEKCTa, B KOTOPOM II€PEeBO-
JUMOe CJIOBO MJIY CJIOBOCOYeTaHue OyAeT UMeTh YKasaHHOe 3HAUeHWe, VI AJI
MOATBEPsKAeHI caMoro (haKTa BOSMOKHOCTH JaHHOT0 3Hauenus. Hampumep:

noninterview coy. HEOIIPOIIIEHHBIE (Y0 Uil CeMbsi, He OX6AUEH-
note obcaeoosanuenm) EX: Of 3833 lines of sample that were originally
issued for the 1986 Study, 2894 lines resulted in completed inter-
views, 824 were refusals and 215 were noninterviews for reasons other
than refusal. — 113 3833 eauHuL, BoIGOpKM, KOTOpasi Bbina Co3aaHa Ans ucche-
nosaHus 1986 roga, ¢ 2894 pecnioHpeHTamu GbUv NPOBEAEHbI MOMHbIE MHTEP-
Bbl0, OT 824 BblM MONYYEHbI OTKA3bl 1 215 YenoBek He BbiNi ONPOLLEH], HO HE
13-3a WX 0TKa3a.

buying influence mape., pexa., ynp. onpeaeIUTENH MOKYIIKI*
(uyo, sausiowee Ha pewterue 6ONPoca 0 NOKYNKe OnpeoeieHHo20 mo-
eapa uau yciyeu, 00b1uHO paccmampueaemcs 6 Kadecmee Haubonee
BAHCHO20 00BbEKMA 015 peKAAMbl 0anH020 mosapa unu ycayeu) EX: In
virtually any situation where you have to sell to a group you need a fail-
safe way of identifying the key players. These key players, or buying
influences, often come with very deceptive titles. — Npakmyeckm B kax-
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[IOM C/yyae, KOraa BaM NPUXOAUTCS NPOAABATb HTO-TO rPyNne JIt0AeH, Bam HyXHO
OTbICKATb HAAEXHBIA CNIOCOG ONPeENIeHIs KIIOYEBbIX MWL, B 3TONA rpynne. STumm
K/IHO4EBLIMY MLIAMY — ONPEAENUTENAMM MOKYIKY — YaCTO OKa3bIBAIOTCS 0N HA
BECbMA HEOXMIAHHbIX [LO/KHOCTSIX.

53.B O6HJ;€M NI HEOKOHOMHNYECKOM 3HAUYEHUHU II€PEBOAMMOTIO CJI0OBA NI
CJIOBOCOUETaHUA MOT'YT OBITH IIpuBEeI€eHbl OOVH WJIN ABa IIpUMepa, KOTOPbIE
IIO3BOJIAT IIepeaaTb TOYHBINA CMBICJI JAaHHOT'O 3HAYeHUdA 0e3 TosxoBanusa. Ha-
Ipumep:

active 1) oow. TeATeIbHBIN, aKTUBHBIH EX: active child — nogsux-
Hblii pebeHoK 2) o6wy. IeCTBYIOIIHI EX: active laws — felicTayioluye
3aKOHbI, active volcano — peiicTeyiowpii ByfikaH 3) ox. OKHBJIEHHBIMH,
AKTUBHBIN (0 cnpoce unu pwinke) EX: Generally the home sale mar-
ket is most active during the spring and fall. — Kak npasuno, pbIHOK Xunbst
SIBNISIETCS Haubonee aKTVBHBIM BECHOM M OCEHblo. 4) AaKTUBHBIN a) mapk.
(0 knuenme upmol, Komopuiii Hedasno cdenan nokynky) SEE: active
subscriber active buyer 6) ¢ur. (o cueme, no komopomy pezynsipro npo-
600smcst onepayuu,) SEE: active account B) cmam. (o nacenenuu, komo-
poe pabomaem, 1ubo uwem padomy ) SEE: economically active population
5) ¢pun. AKTUBHBIN (HAX00AWuiics 6 6anamnce na cmopone aKmuea)
SEE: active account Ant: passive

6. CcbInku

6.1.B CJIOBape aKTHUBHO NCIIOJIB3YyeTCA CUCTEMa CChIIIOK, KOTOPbhIE COCTABH-
TeJIU BBEJIH IJid YA00CTBA UNTATENS, CTPEMSAIIErocs MoJIydIine pasobpaThes
B TOUM TePMUHOJOTHUUECKOI 00JIaCTH, K KOTOPOII OTHOCUTCS IEPEBOINMOE UM
MOHATHE U MOJYUYUTHh JOUIOJHUTEIbHYIO NHMOPMAIINIO O €T0 COAePKaHUM.
BoabIINHCTBO CCHLIOK MIOMEIIAI0TCA Iocje 3HaKa SEE: 1 OTHOCATCS K IBYM OC-
HOBHBIM rpynmnam: 1) poAcTBeHHbIe TOHATHUS; 2) TOHATUA, KOTOPhIE YIIOMUHA-
I0OTCA B TOJIKOBAHUU K TaHHOMY TepPMUHY, U COLEpKaHIe UIU [IepeBOJ KOTO-
PBIX MOT'YT OBITH II0JIE3HBI UATATEJIIO.

HpHMep CCBIJIOK II€PBOTI'0 THIIA MOKHO HaWTH B cTaThe White goods, B KOHIIE
KOTOpOfI IIPUBOAATCA CCBLJIKM HAa CTaThbU APYT'UX «IIBETHBIX» TOBAaPHBIX I'PVYIIII,
KOTODEBI€E €CThb B CJiOBape.

white goods nomp. Geiible TOBAPHI Q) (mexHUKad, UCNOb3YeMasl 6
doMauiHem Xo3sticmee u 00bIYHO OKpawentas 6 bewvlti yeem (omcio-
0(1 u Ha3(iaHue) N x()fl(]{)uﬂbHLtKM, noc‘ydmloeunble Mawiunsl, MUKPO-
60IHOBbIC Neuw, CUPabHble Mawunsl u m. 0.) 6) nomp. (6emve, cra-
mepmu, noromenya u m. 0.) SEE: brown goods, red goods, orange goods,
yellow goods, white sale

CucreMa CCBLLIOK HCIIOJIB3YETCA TaKMe IJId OTPaMeHnda PogOo-BUIOBBIX OT-
Horenuii. Ilpu TepMuHax, 0603HAYAIONINX POJOBOE TIOHATHE, JAI0OTCA CCHLIKHI
Ha CJIOBA, OTHOCAIIMMCA K BUJJOBBIM 0003HAUYEHUAM. COOTBeTCTBeHHO, CcCTaTbd,
0o3arjaBJeHHAas CJIOBOM — 0003HAYEHNEeM BHAAa, CHAa0’KeHa CChLIKOM Ha poago-
Boe nmouaTne. Hampumep:

organic restaurant mope. 9KOJIOTUYECKUI pecTopaH* (pecno-
pam, 8 MeHI0 KOMmMopo2o mojbKo 6,"[100(1 U3 IKON02UHEeCKU YUCMbLX NPO-
dykmoe ). SEE: restaurant

restaurant mope. pecropas SEE: a la carte restaurant, fast-food restau-
rant, fast casual restaurant, quick-service restaurant, buffet restaurant, family
restaurant, organic restaurant, commercial restaurant, noncommercial restau-

rant, staff restaurant, gastronomical restaurant, on-sale restaurant, bib, chinks,
public catering enterprises.
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6.2. CUHOHUMbL TIPUBOAATCSA TOcJIe 0603HaueHuA SYN: IJId TOT0, UTOOLI IIPO-
CTO YBEJOMMUTH I10JIb30BaTEJIA 00 UX HAJIWYNU WU e IIOMOYb eMmy paaoﬁpa’rb-
¢S B CBA3HU ABYX WK 00Jiee Bpofe ObI ITOX0KUX TepMUHOB. [10JHBIE 1 YACTHY-
Hble CHHOHUMEI 0(hOPMJISAIOTCSA II0-Pa3HOMY.

6.2.1. Ecan JABa TepMUHA ABJIAIOTCA NOJHbIMU CUHOHUMAMU (He pasin4ga-
I0TCA HaHI/IMI/I-JII/I6O CMBICJIOBBIMHI OTTeHRaMI/I), TO TOrjga B CTaTbe OMHOTO TEP-
MHHAa IIOMeIlaeTcsda ero HOJ'IHOLIeHHBIfI mepeBoa M TOJIKOBAaHME 1 YKA3bIBAETCA
Ha HaJIn4yye CMHOHUMA, a B ,Z[perfI CTaThbe IIOMEILAaeTCA TOJNBKO IIpeAMeTHAA
TIoMeTa U CTaBUTCS OTCHLIKA K TIEPBO cTaThe (B BUe 3HAKA PaBeHCTBA). SHAK
PaBeHCTBAa B OJHON U3 CTaTell JaeT OAHO3HAYHO IOHATh, UYTO TEPMUHBI ABJISIOT-
¢ TONTHBIMU cuHOHUMaMu. Hampumep:

ascertained goods mopz., rop. = identified goods

identified goods mope., rop. uEEHTUPUIIPOBAHHBIE TOBAPBI*
(pé’LL'leO cywecmeyowjue noeapsvl, KOmopbvle 4emro l)n])é‘()L’JL’Hbl u
02080pe€eHbl 8 colnautleHuu o Kyme—npoz)aofce HA MOMEHM 3aKJI04YeHUs
CcocnauierHus u 3ape3epeuposarvbl ons noc.?eoyiomeza UCNOJIHEHUA CO-
enawenust) SYN: ascertained goods, specific goods, existing goods SEE: con-
tract to sell 2, future goods, unascertained goods

6.2.2. Ecan JABa TepMUHA ABJIAIOTCA HENOJHbIMU CUHOHUMAMU (MOI‘YT uc-
II0JIB30BaTBCA BMECTO APYT APyTa B HEKOTOPBIX CUTyalludX, HO HE BCeraa, Tak
KaK pa3/im4arTCd HEKOTOPBIMH HIO&HC&MI/I), TO B CJIOBapHOfI CTaTbe KaXa0T0
TePpMUHA JAaTCA IIepeBOJ 1 TOJIKOBAHNE, KOTOPBIE OTPaKalOT UMEIIruecd OT-
TeHKU 3HAUEeHUdA, a B KOHIIE KaKI0H CTaThi YKa3bIBaeTCA UMeIouiica (He-
TIOJIHBIH) cuHOHUM. Hampumep:

g00ds cyw. 1) ok. wr. TOBAPBI (0csazaemble 0sudICUMbIE NPOOYKMIbI
npousso()cmsa, I‘lpeolla3lltllt€llllbl€ ons npodaofcu; Kak npasujo,
ynompebasiemes 6o mH. yucie) EX: to produce goods and services —
npoM3BoauTL TOBapl 1 ycnyrn SYN: commodities, merchandise 1, commodity
items, wares <...>

wares sk., mH. TOBapr (KaK npasuio, Smum ci10860mM obosnavaromes
MeTiKue npeoMentvl NPOOAdCHU, MOP206Jis KOMOPbIMU 8e0emcst 00bIYHO
He 6 Maeazume, a ¢ pyK (Ha yauye, Ha puiHKe U M. 0.),; 8 OUHCINBEH-
nom uucne ne ynompebnsemcs) EX: The stall-holders began to sell
their wares at half price. — JlotouHukn Havanm npopaearb CBOVA TOBAp 3a Non-
uexsl. Many vendors said they collected their wares from garbage
sites. — MHorvie ynMyHbIe TOProBLbI FOBOPST, YTO COBMPAIOT CBOW TOBapbl Ha
nomoiikax. SYN: goods, commodity, article, merchandise

6.2.2. Eciu y TepMuHA CYIIIECTBYET NPOMUBE0N0OCMABAIeMOe NOHAMUE, OHO
VKasbIBAaeTCs IIocJIe YCIoBHOTo obo3nauennsa ANT:. Hampumep:

out-of-home audience pexr. ayguTopusa BHE JoMa (ayoumo-
pusl caywiameneil unu 3pumeet NPOSPamMMbl Ul PeKIamMbl, HAX00s-
wuxcsi gre doma (Hanp., no dopoze oMo un Ha pabomy, Ha pabome
um. n.)) ANT: at-home audience

6.3. B rom cJIydae, eCJi Cji0OBapHas CTaThbdA OIIMCBIBAET KOHKpeniHoe Jul0
WJIN OpeaHu3ayur0, TO B KOHIIE CTaTbU JAalOTCA CCBIJIKM Ha IIOHATUA, C KOTOPBI-
MU CBA3aHO 3TO JIUIO0 (OpI‘aHI/IBaIII/IH), €CJIN 9T TEPMUHBI IIPMCYTCTBYIOT B B €
3aroJIOBKOB OTOEJIbHBIX crareii. 1 Haoﬁopo'r: B CJIOBapHOfI cTaThbe, OIIMCBhIBAIO-
HIefI HEKOTOpOoe II0OHATHEe, JaeTCA CChLJIKAa Ha IIEPCOHY (opr'aﬂusaumo), C nmMe-
HeM ROTOpOﬁ 9TO IIOHATHE HEPa3PBIBHO CBA3aHO. ToaxkoBaHUA 3TUX cTaTel
JOOJIKHBI B ABHOM BHU i€ IIOKa3bIBaTh UNTATEJIIO, IOYEMY IIOCTaBJIEHA CCBLIKA.
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McClelland, David Clarence coy. Makknemnasg, Jasug Kia-
PeHC (19171998, amepukanckuii nCuxon02, U36eCmHbli C6OUMU Pa-
oomamu 6 06IACMU YeN08eYeCKUX NOMPEeOHOCMell U MOMUEayul)
SEE: achievement motivation

achievement motivation coy. MOTUBAIUA JOCTUKEHUA,
CTPEMJICHUE K YCIIEXY (no Maxkxaeinanoy, 5mo 2nyounHas ncuxo-
JI02UMeCKasl YCMAHOBKA 4eN08eKd HA OOCMUIICCHUE ONPedeNeHHO20
yenexa, Komopasi 8 3HAYUMENbHOU CIeneHu 00bACHIem PA3HUYY
6 nosedenuu mooeti) SEE: McClelland, David Clarence; need for achievement



